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SALES AGREEMENT

NO______________

Confirmed in ________, on this day ________, by and between the following Parties to the Agreement:

1. _______________________, Address:_____________, _____________, represented by Director  _______________ (henceforth: the Company),

and

2. _______________________, Address:_____________, _____________, represented by Director  _______________ (henceforth: the Business Partner).

SCOPE OF THE AGREEMENT

Article 1

The Agreement hereto shall define conditions under which the Company shall sell, and the Business Partner shall buy for resale the Company's products.

Article 2

The subject to the sales are the following products: _________________________________________.

All changes in the assortment of the Company's brand shall be subject to a written Annex to the Agreement hereto.

Article 3

The Company shall successively deliver products of Company's brand to the Business Partner during the year ______ in packaging, quantities and prices as stated in Atachment 1, which is the part of this contract.

The Business Partner shall issue a general order form for Company’s goods (Attachment 1).
In the case that Company fails to supply all stated quantities or products referred to in the above paragraph it will bear no consequences therefore but it shall undertake to deliver the said products to the Business Partner as soon as there cease to exist reasons for which the delivery has not been possible.

The offer of products and packaging may be changed depending on the Company market policy, and all potential changes shall be set forth in special Annexes.

BUSINESS PARTNER’S RIGHTS AND DUTIES

Article 4
Upon entering into the Agreement hereto the Business Partner shall acquire a status of a business partner with which the Company shall develop long-term cooperation that entails correct partnership relation based on common business interests and mutual confidence.

Article 5
At the moment of signing the Agreement the Business Partner shall submit to the Company following documents, unless it has already done so:

· Copy of the court’s ruling on registration of the company,

· Copy of the card of deposited signatures with business banks,

· VAT-Identification number and registration number of the company.

The Business Partner shall undertake to provide the Company, upon its request, with other documentation necessary to exercise the activities, which are subject of this Agreement, or carry out the Company registered line of business.

The Business Partner shall undertake to inform the Company about changes in every data which may occur in any of the said documents during the period of this Agreement, and to forward the copy of the amended document.  

Article 6
The Business Partner shall undertake to completely sell the Company's brand products as follows:

1. Ordering:

· No purchase order of the Business Partner shall amount to less than 100 (onehundred) cases;

· The Business Partner shall undertake to make no less than one purchase order of all products from the Company's production and sale assortment a month;

2. Storing:

· All goods shall be kept in a dry, indoor area without direct exposure to sun rays and/or freezing,

· The turnover of goods in the warehouse shall be done consequently to the production date (goods with earlier production date, closer to the expiry date, shall be the first to leave the warehouse).

· All goods shall be stored in a manner set forth in the Company's Standards, which at the same time shall meet the needs and wishes of consumers of Company products, 

· There shall be no damage on wrapping;

· An authorized Company's employee shall have free access to the Business Partner’s warehouse;

3. Sale:

· The Business Partner shall be obliged to have the quantity of no less than 200 cases of all products from Company production and sale assortment at its disposal at any time.

· Goods in the warehouse or showroom shall be displayed at a visible and attractive place and in such manner that it is separated and handled in line with Company's Standards.

· The Business Partner shall facilitate 100% representation of entire assortment of the Company's brand at all points of sale, i.e. it is obliged to offer its customers for sale and delivery the entire assortment of the Company.

1. Marketing:

· It is obliged to provide full material support, support in human resources, as well as any other form of assistance required for promotion sales organized by the Company,

· Support to special events organized by the Company.

2. Reporting:

· It shall be obliged to present weekly reports to an authorized the Company employee regarding the supplies in the warehouse,

· It shall be obliged to present daily reports regarding to sales.

Article 7
The Business Partner shall monitor activities and sales of soft drinks made by other manufacturers at its market and duly send written reports thereof to the Company.

The Business Partner shall always take care of protecting the Company's trademark, as well as to protect marketing material that comes into its possession. 

The Business Partner shall accept that nothing embodied in this Agreement shall be interpreted as to represent transfer of any right, interest or powers over trademarks or other forms intellectual property of the Company. 

RIGHTS AND DUTIES OF THE COMPANY

Article 8

The Company shall render full support to the Business Partner in such a way that the Company'S authorized employees shall extend cooperation to the Business Partner’s clients aimed at promoting and developing sale as well as consistent implementation of marketing-related activities. 

Article 9
the Company shall retain the right to make regular and special visits and control of the Business Partner and its clients in the segment of business operations as defined by the Agreement hereto.

PRICES AND TERMS OF PAYMENT

Article 10
The price of the delivered goods shall be established in the Company's pricelist valid at the delivery moment and it shall be noted down on the invoices the Company shall deliver to the Business Partner. the Company shall provide the Business Partner with a valid written pricelist.

In line with its market policy the Company shall retain the right to change prices of products whereof it shall inform the Business Partner in writing no less than 7 (seven) days in advance.

Article 11 

The Business Partner shall undertake to effect payment for goods within the period which shall not exceed 30 (thirty) days from the date on the invoice and no purchase order of the Business Partner shall amount to less than 100 (one hundred) cases.

As a security the Business Partner shall provide guaranties of its business bank with one-year validity period as of the issuance date and up to the value of € ___________. _________ bank as the Company business bank must confirm the said guaranties or Original ganrantee has to be sent to the Company.
Bank guarantee has to cover all debts that Business Partner has since the signing the Agreement. 

If the Business Partner does not provide a bank guarantee, the maximum credit limit can be €______, secured by a Bill of Exchange.

Business Partner without bank guarantee is obliged to pay in advance. Based on payment in advance Business Partner will have discount 1,5% for each issued invoice.

In order to have above-mentioned discount Distributors has to pay all existing liabilities to the Company.

Article 12
In the case that Business Partner is late with payment i.e. it does not effect payment in maximum of 30 (thirty) days the Company retains the right to protest bank guaranties with authorized business bank or charge default interest rate (1,5 % per month), for every day of delay.

DISCOUNTS

Article 13 

By the Agreement hereto the Company shall allow the Business Partner commercial discount on prices stated in the valid the Company's pricelist depending on product packaging. The Company shall note this discount on every invoice at the delivery of the Company products to the Business Partner.

Discounts referred to in Paragraph 1 of this Article shall relate to following products:

__________________________________.

PERIODICAL DISCOUNT

Article 14
For achieving monthly targets defined in table in Appendix 2 of this Agreement, the Company will approve discounts of 2% based on monthly revenue defined in the Company financial calendar.

Discounts mentioned in paragraph above of this Agreement exclude VAT.

Article 15
The Business Partner shall undertake to act towards and give the most prominent role to the Company products during sales, prior to any other manufacturer and all in line with good partner relation principles.

EXTENT OF THE AGREEMENT

Article 16
The Agreement hereto shall become effective only after the Parties to the Agreement execute its signing and it shall become effective on the signing day. The Agreement hereto shall be entered till _______.

Article 17
Any of the Parties to the Agreement may terminate the Agreement with previous written notice and notice period of 30 days. The notice period shall run from the day of delivery the written notice to other Party to the Agreement.

The Parties to the Agreement may also terminate the Agreement hereto without respecting the said notice period if:

· any Party to the Agreement has become insolvent or liquidation or bankruptcy procedure has been initiated against it that is criminal proceedings or forcible collection of debts has been initiated against any Party to the Agreement.

· one Party violates any of obligations set in the Agreement and it does not stop the said violation within the time frame set by the other Party and does not eliminate consequences of previous violation of duties.

INTERIM AND FINAL PROVISIONS

Article 18

This Agreement shall not give the Business Partner a status of the Company representative. The Business Partner shall acknowledge this fact and shall accept that it shall not work or introduce itself as a the Company representative.
The Business Partner shall oblige to act and carry out transactions in line with good business tradition and shall incur no damage to the Company by its acts.

Article 19
In the event of force majeure (war, natural disaster, legal restrictions and any other event beyond control of the Parties to the Agreement) obligations arising from this Agreement shall be suspended as long as such circumstances exist.

If force majeure extends to the period of more than 30 days the Parties to the Agreement shall retain the right to terminate the Agreement without the right of the other Party to ask for reimbursement of damages caused by its termination.

Article 20
All data embodied in this Agreement construe business secret and the Parties to the Agreement are obliged to act accordingly. All data on the Company's business transactions the Business Partner learns during the extent of the Agreement shall also represent business secret and the said shall be obliged not to present them publicly or transfer to third persons without previous written consent of the Company.

Article 21
By entering into this Agreement the Business Partner and the Company shall unconditionally undertake that all previous deals or agreements between the Business Partner and the Company shall cease to exist and shall be substituted by provisions of this Agreement.

Article 22
All amendments pertaining to the terms of this Agreement must be made in writing as Annexes to the Agreement and signed by both Parties to the Agreement.

Article 23

The Parties to the Agreement shall attempt to settle by agreement any dispute that may arise thereof. In the event no agreement is possible the Parties to the Agreement shall address competent court in __________.

The Company





The Business Partner

__________________




_____________________ 
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